
Website Traffic Checklist 

 
If there was just one skill you could master and make a very good living online with, it’d be 
traffic generation. If you can generate traffic, you can turn most websites into money making 
venture. Here’s a checklist for bringing traffic into your website, starting from free methods then 
working our way into the paid methods. 

☐ Search Engine Optimization. Getting your website to rank well in the search engines is one of 
the best ways to bring traffic to a website. Usually, in order to get your website to rank well 
you’ll need to build a lot of backlinks. You’ll also need to do a fair bit of on-page optimization to 
make sure your title tags and header tags tell Google what it needs to know. At the end of the 
day, a well ranked website can get a lot of traffic and the traffic can be completely passive. 

☐ Social media traffic. The viral effect of people recommending things to others has grown 
tremendously in the last few years and will likely continue to grow in the future. Websites like 
Reddit, Digg and StumbleUpon can send hundreds of thousands of visitors a day to a website. 
You can literally go from having no traffic to thousands of visitors coming to your page simply 
because you got traction on a social bookmarking site. Social networking can have a similar 
effect if your traffic spreads via Facebook or YouTube. 

☐ Getting traffic from other people’s sites. If other people in your market are already getting 
traffic, you can do very well by just getting them to send you that traffic. One way to do this is 
joint venture partnerships, where one person sends the other person traffic and in exchange gets a 
cut of all the revenue. Another way to do this is to guest post on other people’s sites. Write a 
high quality, informative article for them and have a link posted in that article back to your site. 

☐ Decide if you want to try paid traffic. Paid traffic can get you traffic much faster than the free 
methods. However, you’ll need to have at least $1,000 you can afford to lose, perhaps a lot more 
depending on how competitive your market is. You also need to know your customer value. 
What’s an email worth to you, and approximately how much can you pay per click? While there 
are complicated ways to calculate this, one simple way is just to take your last 3 months’ average 
number of visitors and divide it by your average 3 month monthly profit. 

☐ Google AdWords. This is one of the most popular sources of paid traffic on the internet. You 
pay per click, and since you know about what you can pay per click, all you need to do is dig for 
keywords that cost you less than that per click. 

☐ Bing PPC. Now that Bing also runs Yahoo’s search results, Bing consists of about 30% of all 
the web’s traffic. Not as big as Google’s, but a formidable traffic source still. 



☐ Facebook PPC. With a user base of over 600 million users, Facebook can bring you 
astronomical amounts of traffic if you can get the targeting right. 

☐ Content networks. Ads that appear inside other people’s websites using programs like the 
Google Content Network can get you a lot of exposure. This type of traffic is notorious for not 
converting on sales, but it does work quite well for converting to emails then to buyers. 

☐ Banner ads. Banner ads, also known as media buying, is a very high level technique to 
explore once you have a very consistent traffic funnel. You’ll want around $10,000 that you can 
afford to lose before experimenting with media buys. That said, you can literally get millions, 
tens of millions or even hundreds of millions of profitable impressions a month if you can get a 
profitable media buy campaign going. 

☐ Running your own affiliate program. If you’re selling your own product, one great way to get 
more traffic is to setup an affiliate program. Just get your program up on a site like ClickBank, 
ShareaSale or Commission Junction. 

There’s no shortage of ways to get traffic to a website. The only question is what kind of 
investment (time or money) you want to make and which one(s) will work best for you and your 
market. 


